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Forced & Preferred Quick Gain Mentality
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Network Accesibility and Execution
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Turkey

Which high school did you 
go to???

When you are in, you are 
definitely in…

Law of Large Numbers
Attention Scarcity

Meritocracy
Knowledge Base

Combine Talents
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Innovative Technology, Proven Markets
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US/Asia
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and can be used as pilot 
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Proven Technology, New Market
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Underperforming Business, Proven Markets
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Proven Business, Cross-Border Markets
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Join the Conversation

http://oltac.unsal.com

Please drop by to share your opinions!
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Who makes better presentations? Management 
Consultants or Philosophers?

McKinsey Job Applications
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Please Join the 
Conversation: 

http://oltac.unsal.com


